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Real estate investment of-
fers potential benefits such 
as wealth building, steady 
income, and a hedge 
against inflation, besides 

involving notable risks including illi-
quidity, high costs, and market volatil-
ity. However, investors are invariably 
faced with a dilemma where to invest 
and which options would result in driv-
ing maximum yield.
In Chennai and its suburbs, there are 

several micro markets where some re-
port steep appreciation while others 
display moderate appreciation or low 
appreciation.  As city limit areas are 
continuously reviewed and extended 
and infrastructure development en-
gulfs more areas, price appreciation 
automatically follows and investors 
are rewarded over midterm to long-
term horizon. It cannot be denied that 
suddenly select areas may even wit-
ness a higher appreciation due to ex-
ternal factors such as impending gov-
ernment project or infrastructure 
boost in the vicinity.  
While end-users predominantly focus 

on owning a home at the outset, inves-
tors may focus on investing in land, 
commercial assets, leased assets and 
REITs.  A survey of APPCC realtors 
who have been analysing multiple op-
tions over a period of years provides 
an insight into their rich expertise and 
valuable database to advise prospec-

tive investors.  
According to T Venkataramani of 

Hariram Enterprises, investors target-
ing with a sum of Rs 10 crore – Rs 25 
crore, should invariably look at com-
mercial option as there is a guaran-
teed minimum return in sectors like 
hotels, restaurants, salons etc.  “For 
those looking at pan India operation, 
the above commercial options are 
ideal to consider for investment.  Land 
investment is slow but offers potential 
depending on the specific location”, 
said Venkataramani.
Unlike metros, tier 2 and 3 cities offer 

immense scope for capital apprecia-
tion, said Venkataraman Visweswaran 

of MLM Realtors.  “While land invest-
ment has given lucrative returns pro-
vided investment is made in the right 
location, city centric areas like Gandhi 
Nagar in Adyar has given 10x over a 
period of 20 years.  However, if invest-
ment is spread to tier 2 and 3 cities, 
there is every possibility of lucrative 
return on investment provided prop-
erty management services are en-
sured while investing.  In Madurai’s 
Kochadai, land investment of Rs 2.5 
lakh per cent has yielded Rs 12.5 lakh 
per cent now.  At the same time, a 
word of caution.  One should under-
stand the micromarket in its entirety 
before opting to go for investment,” 
said Venkataraman.
Investment in land has resulted in 

reaping rich dividends for a majority of 

the investors in Chennai.  While invest-
ment at Rs 50 per sqft has resulted in 
50x in Guduvancheri, in Mannivakkam, 
a mere investment of Rs 83 per sqft on 
land, has rewarded investors an astro-
nomical sum of Rs 3,700 per sqft in a 
span of 22 years.  These are just two 
instances to demonstrate that land 
investment in any city’s suburbs pro-
vide not only cushion but ensure ap-
preciation in the long-term as an 
hedge against inflation.   
According to Swaminathan of 

Harithams, long-term investors should 
invariably look at corridors beyond 
Chenglepet – Madhurandhagam belt 
where plot prices vary between Rs 500 
and Rs 1,000 per sqft.  “While plots 
facing road is expensive, those interior 
parcels are quoted at Rs 50 lakh – Rs 1 

crore per acre.  GST is an ideal option 
for a competitive ROI for investors.  
Whereas OMR has reached the satura-
tion level.  
Incidentally, the entertainment cor-

ridor ECR is getting a facelift with the 
widening of roads.  Due to this, it is 
suggested to look at ECR corridor for 
investment.  On the western front, 
Thirumazhisai has picked up steam 
due to impending metro connectivity 
and infrastructure thrust.  Besides, the 
upcoming Parandur international air-
por t has given a new twist to 
Sriperumbudur micro market and 
long-term investors should not miss 
the opportunity of investment,” said 
Swaminathan.  

Continued on page 2

The Chennai residential market 
delivered a strong performance 
in 2025 with annual housing 

sales reaching 18,262 units, reflecting 
a 12% YoY increase, according to 
Knight Frank India survey. This robust 
full-year outcome underscores sus-
tained end-user demand, supported 
by stable pricing, improving affordabil-
ity in select segments, and continued 
buyer confidence across the city’s key 
residential corridors. The momentum 
remained firmly intact in the second 
half of the year with H2 2025 sales of 
9,327 units, up 13% YoY, reinforcing 
2025 as a notably strong year for the 
market.
•  South Chennai continued to domi-

nate with 54% share, marginally lower 
than 57% a year ago, due to growth in 
other zones rather than any weaken-
ing of demand. Chennai’s leadership 
remains anchored in the OMR-led IT 
corridor, strong employment genera-
tion, and continued premiumization, 
with luxury housing driving value de-
spite moderation in volume share. 
West Chennai maintained a stable 
27% share, underscoring its evolution 
into a dependable IT and services cor-

ridor supported by metro expansion 
and steady mid-income demand. 
Central Chennai emerged as the key 
outperformer, increasing its share 
from 10% to 11%, backed by a sharp 
surge in sales momentum driven by 
CBD revitalisation, infrastructure up-
grades around Egmore and Guindy, 
and renewed developer interest. 
North Chennai, while still a smaller 

market, recorded the maximum struc-
tural change, improving its share from 
6% to 7% on the back of affordability, 
improving connectivity, and new em-
ployment anchors such as TIDEL Park, 
signalling the early stages of a longer-
term shift. 
•  In H2 2025, Chennai’s residential 

market demonstrated a clear and sus-
tained up-market shift, reinforcing the 

city’s transition toward mid to-premi-
um housing. Homes priced between 
Rs 5-10 million remained the backbone 
of demand, accounting for 45% of the 

total sales, up from 43% in H2 2024, 
reflecting the continued strength of 
the city’s core end-user segment. The 
Rs 10-20 million category emerged as 
the fastest-growing mainstream seg-
ment, expanding its share from 23% 
to 26%, supported by a 29% YoY in-
crease in volumes, as buyers increas-
ingly prioritized larger homes, better 
locations, and superior amenities. 
Demand in the Rs 20-50 million seg-
ment strengthened meaningfully, with 
sales rising sharply and their share in-
creasing from 7% to 10%, 

 
Continued on page 2

Stable Demand pushes Residential Sales 12% YoY
 
Chennai’s sustained end-us-
er demand has ensured  
consistent absorption 
and long-term stability, 
says Knight Frank India 
survey.

CHENNAI RESIDENTIAL SNAPSHOT
Parameter 2025 2025  

Change (YoY)
H2  

2025
H2 2025  

Change (YoY)

Launches  
(housing units) 20,865 20% 11,244 31%

Sales  
(housing units) 18,262 12% 9,327 13%

Average price  
in Rs/sqft 5,135 7% - -

Source: Knight Frank Research

There are multiple real 
estate investment options 
across Chennai’s strategic 
locations and prudent in-
vestors should interact with 
realtors to understand the 
nitty gritty of the scrutiny 
process involved in the 
exercise,  
says V Nagarajan.

Where to invest in 2026?



The annual day among 
APPCC members gave 
an ideal opportunity for 

its members to re-energise 
themselves from monotony 
and drudgery.  There is no 
denying that it spruced things 
up, interjected variety in the 
midst of their sojourn in 
Yelagiri and found an ideal 
diversion or to simply have an 
eternal adventure amidst nature.   
While foodies satisfied their taste 

buds with variety of cuisines and 
sports lovers had a rare occasion to 
display their immense skills and tal-
ents among friends, it is a memorable 
and unforgettable occasion for par-
ticipating members to enjoy the idyllic 
ambience hitherto experienced in 
their career.
On reaching the Green Residency 

Yelagiri, there was warmth and hospi-
tality amidst drizzling rain and misty 
fog to make their sojourn comfortable 
and enjoyable.  While group members 
split and enjoyed their solitude or in-
teraction with others, the evening 

hours provided a rare opportunity to 
interact with their peers on varied is-
sues.  
While returning at Kanchipuram 

Arcadia, Aerocity site, the members 
were welcomed by Jayaram of 
Propshell Business Solutions Pvt Ltd.  
The team members had another occa-
sion to enjoy varied sports activities 
and experience the hospitality extend-
ed by APPCC member.  
Overall, it was an unforgettable ex-

perience for all the participating 
APPCC members.  Above all, it is not an 
exaggeration to reiterate that the vivid 
memories of interaction and recrea-
tion at an idyllic destination will linger 
on for a long time in memory.     
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REAL ESTATE ROUNDUP
Gross office space absorption remains stable at 75.2 million sq. ft. across 
tier I cities** in 2025

The industrial and warehousing sector saw a 20% YOY growth,  
with 59.5 million sq. ft. of absorption in 2025 across tier I cities***

Premium residential markets of Delhi-NCR, Mumbai, Bengaluru and North 
Goa witnessed appreciation in capital values up to 36% YoY in 2025

PE investments in Indian real estate touched USD 6.7 billion in 2025, 
recording a 59% YOY increase

Embassy Office Parks REIT divests 0.38 million sq. ft. (35, 303 sq. m.) 
of office space in Bengaluru for INR 5.3 billion

International Finance Corporation (IFC) invests INR 3.0 billion in afford-
able housing through Grihum Housing Finance

Bagmane Prime Office REIT files draft papers for an INR 40.0 billion IPO 
to monetise its commercial office portfolio

ArcelorMittal leases 0.1 million sq. ft. (9, 290 sq. m.) office space in 
Hinjewadi, Pune to set up a Global Capability Centre

SoftBank to acquire DigitalBridge for USD 4.0 billion to boost  
AI infrastructure and global data platforms

Gaours Group raises INR 4.4 billion rough issuance of debentures for 
land acquisition

Adani Group expands presence in Madhya Pradesh with  
INR 15 billion and INR 14 bn grinding units in Guna and Ujjain

Union Home Minister inaugurates infrastructure projects worth  
INR 9  billion in Assam

NOIDA International Airport partners with Tech Mahindra to launch a 24x7 
integrated NOC–SOC cybersecurity system in India’s largest Airport

Unity Small Finance Bank acquires Aviom India Housing for  
INR 9.7 billion

Infosys sells 53.5-acre land parcel to Puravankara in Bengaluru for  
INR 2.5 billion

Spring House Workspaces launches 52,000 sq. ft. (4, 830 sq. m.)  
headquarters at Vipul Plaza, Gurugram

Source:  Savills.com

CHENNAI OFFICE MART – SELECT LEASING  
TRANSACTIONS Q4 2025

Tenant Area (sqft) Property Micromarket

Citibank 250,000 DLF Cybercity Mount-Poonamallee road
WeWork 104,600 CapitaLand ITPC – Taramani OMR Zone 1
FL Smidth 90,000 CapitaLand ITPC – Radial Road Pallavaram-Thuraipakkam road 
Source:  Colliers

Where to  
invest  
in 2026?

CHENNAI OFFICE MART – KEY LEASING TRANSACTIONS Q4 2025
Property Micromarket Size (in sqft) Tenant

Anand IT Park OMR Zone 1 173,000 Vistas
One National Park OMR Zone 1 139,000 Amura
One National Park OMR Zone 1 104,000 CorporatEdge
Source:  CBRE Research Q4 2025

CHENNAI OFFICE MART –  
RENTALS  

Micromarket Rentals  
(Rs/sqft/month)

OMR zone 1 99.5
Guindy 90.0
CBD 88.8
Mount Poonamallee Road 83.5
Average city rent 78.2
Off CBD 71.6
Pallavaram Thuraipakkam road 69.8
GST 52.6
OMR zone 2 49.0
Ambattur 44.0
Source:  Colliers

CHENNAI OFFICE MART – KEY  
SECTORS DRIVING ABSORPTION

Sector %  
share

QoQ  
movement

Life Sciences 28% ▲

Technology 24% ▲

Flexible space operators 13% ▲
Source:  CBRE Research Q4 2025

Stable Demand  
pushes Residential 
Sales 12% YoY
Continued from Page 1

underscoring rising affluence and growing acceptance of pre-
mium pricing. In contrast, the affordable segment below Rs 5 
million saw a pronounced correction, with its share falling from 
27% to 18%, driven by a notable decline in volumes amid afford-
ability pressures, higher input costs, and limited new supply at 
the lower end. While ultraluxury homes above Rs 50 million re-
mained niche, transaction activity improved, signalling early trac-
tion at the very top end of the market. Overall, the distribution of 
sales in H2 2025 highlights a structurally maturing residential 
market in Chennai, where demand is progressively consolidating 
in mid-to-premium price brackets, reflecting evolving buyer as-
pirations, income growth, and a preference for quality-led hous-
ing over entry-level affordability. 
•  Chennai’s residential prices continued their steady upward 

trajectory in 2025, with average values rising 7% YoY to Rs 
55,273/sq m (Rs 5,135/ sq ft). This appreciation has been driven 
by sustained employment-led housing demand from the IT and 
GCC ecosystem, improving rental fundamentals, and infrastruc-
ture-led connectivity gains, particularly across metro-linked cor-
ridors. The price growth remains broad-based yet measured, 
underscoring Chennai’s position as one of India’s most stable 
residential markets where capital value appreciation is firmly 
anchored in end-user demand rather than speculative excess. 
•  Overall, Chennai’s position as a resilient, employment-led 

housing market offering long-term stability, consistent absorp-
tion, and compelling value for both end-users and developers.

Continued from page 1

In a re lated development, N K 
Raymond Thirupugazh of First Property 
Consultants, exudes confidence on mi-
cromarkets across Chennai due to a 
combination of factors like improved 
connectivity level, metro operation, in-
frastructure thrust and other factors.  
“Land prices doubled and even lead de-
velopers are focusing on plotted devel-
opment to take advantage of the market 
vibrancy.  Investors should not miss any 
opportunity available at micro markets 
in and around Chennai,” said Raymond.  
All said and done, however, there is a 

word of caution.  A prudent investor 
should be wary of ground realities while 
investing in any option.  There are basic 
parameters which an investor should 
invariably exercise extra caution while 
investing in land development projects.  
Seeking a plot loan mitigates hardship of 
most of the due diligence exercise by the 
borrower as the institution/bank takes 
care of the due diligence process after 
which only they will extend loan to plot 
buyers.

APPCC Annual Day  
Well-Spent at Yelagiri
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Chennai Office Mart  
reports Robust Growth
• Chennai’s office market delivered a 

resilient and structurally strong perfor-
mance in 2025, with total leasing vol-
umes reaching 10.1 million sq ft, marking 
the second-highest annual absorption 
on record after the peak year of 2023, 
when transactions touched 10.8 million 
sq ft. Leasing momentum remained ro-
bust despite a relatively tighter supply 
environment, supported by sustained 
occupier confidence across GCCs, flex 
operators, and India-facing businesses. 
While H2 2025 leasing moderated mar-
ginally on a YoY basis, the market contin-
ued to demonstrate depth and consist-
ency, reflecting Chennai’s position as a 
long-term occupier-driven office market. 
• Global Capability Centres continued 

to anchor demand throughout 2025, 
strengthening their dominance in 
Chennai’s leasing landscape. GCCs in-
creased their share of total leasing to 
41% share of the occupier pie during H2 
2025 with transactions increasing by 
19% YoY driven largely by manufactur-
ing-led GCCs and diversified services 
operations. Sectorally, manufacturing 
emerged as the largest contributor, ac-
counting for 44% of GCC leasing during 
the period, underscoring Chennai’s deep 
integration with global industrial and en-
gineering value chains. Large transac-
tions by occupiers such as Optum, 
Qualcomm, Schneider Electric, Hitachi 
Energy, and BMW reinforced Chennai’s 
appeal as a scalable, talent-rich destina-
tion for global enterprises seeking long-
term operational depth beyond conven-
tional IT-centric markets. 
• Flex space operators emerged as one 

of the fastest-growing demand segments 
in 2025, accounting for 23% of the total 
office leasing in H2 2025 and registering 
a sharp 53% YoY increase in absorption. 
Growth was predominantly led by man-
aged office solutions, which comprised 
16% of overall leasing, reflecting occu-
pier preference for flexibility, faster de-
ployment, and capital-efficient expan-
sion. Coworking operators contributed 
the remaining 7% share, continuing to 

support startups, project-based teams, 
and enterprise overflow requirements. 
Transactions led by players such as The 
Executive Centre, Cowrks, Tablespace, 
and CorporatEdge Business Centre high-
light the increasing institutionalization 
and maturity of Chennai’s flex office mar-
ket, positioning it as a critical component 
of occupier strategy rather than a periph-
eral alternative. 
• India-facing office leasing in Chennai 

increased by 18% YoY in H2 2025 and 
accounted for 20% of the city’s overall 
office absorption, underscoring the 
strengthening role of domestic demand 
alongside export-oriented occupiers 
which continue to form the supporting 
base of the market.  Prominent India-
facing transactions were led by Amura 
Healthcare, Vels University, Godrej, and 
ICICI Lombard.
• Third-party IT services, while seeing 

a relative moderation in H2 2025 com-
pared to the strong rebound witnessed 
in the first half of the year, remained an 
important pillar of demand. Key transac-
tions during 2025 were led by estab-
lished technology players such as TCS, 
HCL, and L&T Technology Services, rein-
forcing Chennai’s longstanding position 
as a core IT and engineering services 
hub, even as the overall leasing mix be-
came more diversified. 
• Spatially, leasing activity continued to 

consolidate around well established, in-
frastructure-led corridors, with a clear 
shift toward peripheral business districts 
offering scalability and improved con-
nectivity.  Key locations such as 

Sholinganallur, Perungulathur, and PTR 
Road were particularly active, benefiting 
from improving road infrastructure, 
proximity to residential catchments, and 
the availability of institutional-grade of-
fice stock. The SBD corridor, including 
established hubs such as Guindy and 
Manapakkam, continued to play an im-
portant role in the market; however, its 
relative share declined from 50% to 34% 
as occupier demand diversified beyond 
traditional central locations. 
• On the supply side, office completions 

remained elevated through 2025, with 
total additions of 3.5 million sq ft, ena-
bling the market to absorb occupier ex-
pansion without materially loosening 
underlying fundamentals. 
Average office rents increased by 5% 

YoY, while vacancy levels remained 
among the tightest across major Indian 
office markets, closing the year at 7.7%. 
This reflects sustained occupier demand 
and the continued scarcity of quality 
Grade A office space, particularly in pre-
ferred growth corridors. Transactions in 
Grade A properties was around 85% 
during H2 2025.

 
Leasing momentum remained robust despite a relatively 
tighter supply environment, supported by sustained occupier 
confidence across GCCs, flex operators, and India-facing busi-
nesses, says Knight Frank India survey. 

CHENNAI OFFICE MART – BUSINESS DISTRICT 
WISE RENTAL MOVEMENT

Business  
district

Rental value range  
in H2 2025  

(Rs/sqft/month)
12-month 
average

6-month  
average

CBD 70-95 2% 1%

SBD 75-100 4% 2%

SBD OMR 80-115 5% 2%

PBD OMR and  
GST road 55-70 2% 0%

PBD Ambattur 38-50 2% 1%
Source: Knight Frank Research

JLL’s Construction Cost Guide 2025 
provides comprehensive insights 
into India’s real estate construction 

industry, covering various asset classes, 
strategies, and market trends across six 
major cities: Mumbai, Bengaluru, 
Chennai, Delhi, Hyderabad, and Pune. 
There has been significant demand for 

improvements in construction bringing 
in higher standards of safety, sustaina-
bility and innovation. The new revised 
baseline has had a marginal cost impact 
in the range of 2-5% across various sec-
tors in 2025 compared to 2024 costs, 
says JLL survey. 
Key Inf luencers that impacted 

Construction costs were: labour costs 
(upskilling of labour, specialisations, 
rapid urbanisation etc.) 
Despite global challenges, India’s con-

struction and real estate sectors demon-
strate remarkable resilience, driving the 
country’s economic transformation. 
These sectors are actively shaping 
India’s future, spearheading the nation’s 
journey towards sustainability, efficien-
cy, and prosperity. 
Projections indicate sector growth from 

13% in 2025 to 18% by 2047, with the 
market expanding from $300 billion in 
2024 to $1 trillion by 2030, and further to 
$4.8 trillion by 2047. This growth under-

scores real estate’s pivotal role in India’s 
journey towards a $26 trillion GDP by its 
centenary of independence. 
The 5th India Construction Cost Guide, 

tracks the market since the 2020 global 
paradigm shift. It aims to equip CRE 
leaders, investors, and industry stake-
holders with essential insights for navi-
gating this dynamic landscape. By pro-
viding a detailed examination of trends, 
forecasts, and key drivers shaping the 
market, the guide enables informed de-
cision-making and strategic planning in 
an environment of unprecedented 
growth and change.

Real estate in India 
The global economy has demonstrated 

remarkable resilience despite multiple 
shocks and is now beginning to embrace 
a sense of cautious optimism, even in the 
face of ongoing geopolitical risks. 
Growth has remained steady, with head-

line inflation reaching target levels faster 
than anticipated. According to the IMF’s 
October 2024 World Economic Outlook 
Report, global headline inflation is ex-
pected to decline from an annual aver-
age of 6.7% in 2023 to 5.8% in 2024 and 
further to 4.3% in 2025. Concurrently, 
global GDP growth stood at 3.3% in 
2023. For 2024, global GDP growth is es-
timated at 3.2% and is projected to con-
tinue at a similar pace in 2025. However, 
these projected growth rates remain 
below the pre-pandemic (2017-19) an-
nual average of 3.4%. In contrast, ac-
cording to the RBI’s latest projections, 
India is expected to experience robust 
GDP growth of 6.6% in FY 2024-25, defy-
ing global trends. This performance so-
lidifies India’s position as the fastest-
growing major economy in the world.

Labour rates in Metro cities
The construction industry’s need for a 

skilled workforce will compel companies 
to invest in training and upskilling, with 
partnerships with trade schools and ap-
prenticeship programmes being essen-
tial to bridge the skills gap. As construc-
tion technology continues to advance, 
there’s a push to reduce labour intensive 
processes, making tech-savvy workers 
highly sought after. Although the de-

mand for construction labour remains 
strong, economic fluctuations might af-
fect project funding and hiring, necessi-
tating flexible workforce strategies. By 
embracing technology, upskilling and 
inclusivity, construction businesses can 
successfully navigate these challenges 
and seize future opportunities.

Impact of Construction Cost on Realty Sector
There has been significant demand for improve-
ments in construction bringing in higher stan-
dards of safety, sustainability and innovation, 
says JLL survey.

OVERVIEW OF INDIA CONSTRUCTION  
COST TRENDS

Asset / Material Cost % Change 2023 
vs 2024

% change 2024 
vs 2025 (F)

Greenfield construction costs:

Commercial 3 – 5% ▲ 3 – 4% ▲

Residential 3 – 4% ▲ 3 – 4% ▲

Office fit-out 5 – 6% ▲ 3 – 4% ▲

Cement 6 – 8%  ⬇ 2 – 4% ▲

Steel 3 – 5% ⬇ 2 – 4%▲

Labour 4 – 5% ▲ 5 – 6% ▲
Source: JLL
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By: Manish Ghiya

Real estate agents (REAs) sit 
at the heart of property 
transactions and often have 
the closest

visibility into a client’s fi-
nancial behaviour, the source of funds, 
and the transaction motivations.

The Central Government brought the 
REAs into the fold of the Prevention of 
Money Laundering Act, 2002 (PMLA), 
notifying that persons engaged in pro-
viding services in relation to the sale or 
purchase of real estate and having the 
annual turnover of Rs 20 lacs and above, 
as a ‘person carrying on designated 
business or profession’.

By designating REA as a person car-
rying on ‘designated business or profes-
sion’, the real estate agents have be-
come ‘reporting entities’ under the 
PMLA law. A reporting entity has many 
obligations under the PMLA and thus 
should have an anti-money laundering 
(AML) compliance framework, directing 
their efforts in detecting and deterring 
money laundering and terrorism financ-
ing.

There are two further related con-
cepts for compliance which are usually 
associated with the PMLA – the Unlawful 
Activities (Prevention) Act (UAPA), and 
the Weapons of Mass Destruction Act 
(WMD). REAs have obligations of com-
pliance under these laws too.

The Directorate General of Audit in 
the Central Board of Indirect Taxes and 
Customsii is the designated regulator 
under the PMLA for the real estate 
agents and also oversees compliances 
under the UAPA and the WMD laws.

Through these FAQs, we are clarify-
ing the few key obligations and actions 
on the part of the REAs. Do note that the 
PMLA currently applies to all real estate 
agents, as defined in the PMLA lawiii, 
engaged in the sale or purchase of real 

estate with an annual turnover (which 
generally means gross income) of Rs 20 
lacs or more. However, compliances un-
der the UAPA and the WMD laws apply to 
all agents. These two topics are also 
covered in these FAQs.

1. Who is a real estate 
agent for the purpose of 
PMLA?
•	 Real estate agent means any person, 

who negotiates or acts on behalf of 
one person in a transaction of trans-
fer of his plot, apartment or building, 
as the case may be, in a real estate 
project, by way of sale, with another 
person or transfer of plot, apartment 
or building, as the case may be, of any 
other person to him;

•	 The REA receives remuneration or 
fees or any other charges for his ser-
vices whether as a commission or 
otherwise;

•	 REA also includes -
-	 a person who introduces, through 

any medium, prospective buyers 
and sellers to each other for nego-
tiation for sale or purchase of plot, 
apartment or building, as the case 
may be,

-	 property dealers, property bro-
kers, or such by whatever name 
called.

•	 Such REAs are having an annual 
turnover of Rupees twenty lakhs and 
above.

If you are not covered by above defi-
nition, you will not be a REA for the pur-
pose of PMLA.

This is the first part of a series of arti-
cle on Real Estate Agents and Prevention 
of Money Laundering Act.  

Mr Manish Ghiya is Principal, 
Compliense Advisors. 

2. When did PMLA become 

applicable to the real  
estate agents in India?

PMLA obligations started to apply 
from November 2022, when the Central 
Government notified real estate agents 
as Designated Non-Finance Business 
and Profession, thus categorising them 
as “Reporting Entities” under the PMLA.

3. Who is the regulator for 
real estate agents, for the 
purpose of the PMLA Act?

The Central Board of Indirect Taxes 
and Customs (CBIC) is the designated 
Regulatorii for the real estate agents for 
the purpose of the PMLA Act. The 
guidelines to regulate them are issued 
by the Directorate General of Audit, 
CBIC (DGA CBIC).

The PMLA law overall is administered 
by the Financial Intelligence Unit – India 
(FIU).

4. Does PMLA apply if an 
REA deals only in rentals or 
leases?

No. Currently, rental/lease broking 
transaction is currently outside the 
scope. Only real estate sale/purchase/
transfer transactions are covered.

5. If a REA’s annual earn-
ings as a REA are below  
₹20 lakh, am I outside the 
PMLA?

As per the applicable law, REAs 
whose annual turnover (which generally 
means the annual gross income) is less 
than Rs 20 lacs are not covered in the 
scope of the PMLA.

However, note that all REAs, irrespec-
tive of the turnover, are covered in the 
scope of the UAPA / WMD related obliga-
tions – see FAQs towards the end for the 
UAPA/WMD compliances. Hence, all 
REAs must ensure such compliances.

6. Is there a requirement to 
register under the PMLA?

REAs covered under the PMLA must 
register on the FIU-IND portal as a 
Reporting Entity (RE). They also are re-
quired to designate a Principal Officer 
and a Compliance Officer under the 
PMLA. The REA must also put in place 
the PMLA compliance framework. 
However, there is no specific separate 
registration requirement in relation to 
compliances under the UAPA/WMD 
laws.

7. Are real estate agents  
required to appoint a 
Principal Officer and  
designated director?

Yes, all reporting entities must ap-
point the Designated Director (DD) and 
the Principal Officer (PO), which must 
be registered on the FIU-IND portal. 
Their details must also be informed to 

the DGA, CBIC and the concerned 
state RERA.

The DD and PO have responsibility for 
operationalising and implementing the 
PMLA compliance framework, and the 
oversight in the organisation. They are 
also responsible for regulatory report-
ing, and formulating and implementing 
client acceptance policies and client due 
diligence measures.

Mr Manish Ghiya is Principal, 
Compliense Advisors. 
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 Note: The above article is for general informational purposes only and does not constitute professional or legal advice. Please seek specific advice for your situation. We do not warrant on the accuracy 
or completeness of the subject matter discussed above and disclaim all liability for any losses or damages caused to or incurred by any person. We are not a law firm. Compliense Advisors is a Compliance 
Advisory firm providing services throughout India. We advise on compliance and regulatory matters and our subject matter expertise includes Privacy (DPDP), AML (PMLA) and Anti-Financial Crime; and 
Insurance and Mutual Fund regulations. We can assist in the maters of PMLA compliance framework and obligations. 

Write to us on info@compliense.com. Visit our website for more such knowledge resources. If you liked this update, sign up for our new articles and updates.


